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Worksheet N° 10 :«Feelings and Opinions»

Asignatura: Idioma extranjero Inglés Curso: 7" grade
Objetivo: Apellido Paterno:

- Demostrar comprension de ideas Apellido Materno:
generales e informacion explicita en Nombres:

textos orales adaptados. RUT:

Instrucciones generales
1. Lee cuidadosamente (read carefully) cada instruccion.
2. Asegurate de completar cada paso antes de iniciar el siguiente.

1. Part one: Practice your previous knowledge
a. Follow the example below and describe your feeling in each situation. (Sigue el ejemplo
de abajo y describe tus sentimientos en cada situacion.)

How do you feel when ...... ?
1- You are alone in the darkness...

| feel afraid when | am alone in the darkness.

2- The battery of your smartphone run out...

3- Your favorite sneakers get dirty...

4- Your mother ask you to clean your room...

5- Your pet gets sick...

6- There are thunders in the night...

7- You are invited to play with your friends...

Sad
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2. Part two:
Before Listening:

a. Check out (revisa) the following vocabulary and find out (encuentra) their meanings
(significado) on the dictionary before you start listening

Bargain Negotiate Stores Store owner
Starting price Expects Willing Fair price
b. Have you bargain with a friend for a toy? (¢ has cOon un amigo por un juguete?)

While listening:
a. Listen to the audio and complete the text with the missing words from the box (Escucha el
audio y completa el texto con las palabras del recuadro)

Pay - Regular - Offer - Starting - Practice - Accept - Buy

How to Bargain

Not everybody has the money to buy what they want. Fortunately, we can sometimes
prices. Bargaining is not appropriate at stores or malls, but is an
old tradition that is still popular at some markets or swap meets around the world.

Bargaining takes a bit of , but it is good fun once you learn how to do it. Here
are a few bargaining tips and rules!

1. When you ask “How much...?” the store owner will respond with the price. This
is sometimes much more than he or she actually expects to receive.

2. Always offer lower than you are willing to but not too low!

3. You can only raise your price. If you start at $50, your next must be $51 at
least.

4. Smile each time you make an offer.

5. Walk away if the store owner does not your final offer (if it is a fair price).
Remember, if the store owner is smiling when you finally something, you did not

bargain enough. Try harder next time!

After reading:
1- Where is it bargain still popular? (¢, Dénde es aun popular regatear precios?)
a. Atregular stores
b. Atmalls
c. At markets or swap meets

2- What does the owner smile means? (¢, Qué significa la risa del duefio de la tienda?)
a. He is happy because you bought something
b. He expects you to come back
c. You did not bargain enough.




